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FROM CONTINUING OPERATIONS (U.S. dollars, in thousands)

Years Ended December 31,

2017 2016 2015 2014 2013
Operating Revenues $ 173,783 $ 215,636 $ 368,868 $ 529,944 $ 567,263
Operating Income (Loss) $ (128,359)  $ (174,888) $ (38,935) % 68,429 $ 88,179
Other Income (Expenses):
Net interest expense $ 14,727 % (5,550) $ (2,589) $ (5,782) $  (11,167)
SEACOR Holdings management fees (3,208) (7,700) (4,700) (16,219) (18,861)
Derivative gains (losses), net 20,256 2,995 (2,766) (171) 83
Other 9,015 (5,162) (3,586) 13,296 (2,206)
Other Income (Expense), Net $ 11,336 $ (15417)  $  (13,641) $ (8,876) $  (32,151)
Net Income (Loss) attributable to
SEACOR Marine Holdings Inc. $ (32,901) $ (132,047) $ (27,249) $ 48,076 $ 49,717
Basic and Diluted Loss Per Common
Share of SEACOR Marine Holdings Inc. $ (1.87) $ (7.47) $ (1.54) N/A N/A
Basic and Diluted Weighted Average
Shares Outstanding 17,601,244 17,671,356 17,671,356 N/A N/A
Statement of Cash Flows Data -
provided by (used in):
Operating activities $ 34,739 $ (29,186) $ 20,203 $ 68,909 $ 94,923
Investing activities (32,262) (16,858) (88,203) 93,036 (19,201)
Financing activities (11,730) 15,590 115,101 (87,748) (73,491)
Effects of exchange rates on cash
and cash equivalents 2,178 (2,479) (1,628) (2,281) 462
Capital expenditures
(included in investing activities) (69,021) (100,884) (87,765) (83,513) (111,517)
Other Operating Data:
Average Rate Per Day Worked $ 5,972 $ 7,114 $ 10,079 $ 12,011 $ 11,609
Utilization 54% 54% 69% 81% 83%
Days Available 49,338 48,161 47,661 51,047 55,042
Fleet Count 184 183 173 173 184

Forward-looking Statement: Certain statements discussed in this Annual Report constitute “forward-looking statements” within the meaning of the Private Securities Litigation
Reform Act of 1995. Such forward-looking statements concerning management’s expectations, strategic objectives, business prospects, anticipated economic performance
and financial condition and other similar matters involve significant known and unknown risks, uncertainties and other important factors that could cause the actual results,
performance or achievements of results to differ materially from any future results, performance or achievements discussed or implied by such forward-looking statements.
Readers should refer to the Company’s Form 10-K and particularly the “Risk Factors” section, which is included in this Annual Report, for a discussion of risk factors that could
cause actual results to differ materially.

Cover: Falcon Global’s 300’ (92m) newbuild liftboats, Diamond and Pearl, provide a stable platform to carry out well intervention, work-over, decommissioning, and diving operations.



FORWARD-LOOKING STATEMENTS

Certain statements discussed in Item 1. (Business), Item 1A. (Risk Factors), Item 3. (Legal Proceedings), Item 7.
(Management s Discussion and Analysis of Financial Condition and Results of Operations), Iltem 7A. (Quantitative and Qualitative
Disclosures About Market Risk) and elsewhere in this Annual Report on Form 10-K as well as in other materials and oral statements
that the Company releases from time to time to the public constitute “‘forward-looking statements” within the meaning of the
Private Securities Litigation Reform Act of 1995. Such forward-looking statements concern management s expectations, strategic
objectives, business prospects, anticipated economic performance and financial condition and other similar matters and involve
significant known and unknown risks, uncertainties and other important factors that could cause the actual results, performance
or achievements of results to differ materially from any future results, performance or achievements discussed or implied by such
forward-looking statements. Certain of these risks, uncertainties and other important factors are discussed in Item 1A. (Risk
Factors) and Item 7. (Management's Discussion and Analysis of Financial Condition and Results of Operations). However, it
should be understood that it is not possible to identify or predict all such risks, uncertainties and factors, and others may arise
from time to time. All of these forward-looking statements constitute the Company's cautionary statements under the Private
Securities Litigation Reform Act of 1995. The words “anticipate,” “estimate,” “expect,” “project,” “intend,” “believe,” “plan,”
“target,” “forecast” and similar expressions are intended to identify forward-looking statements. Forward-looking statements
speak only as of the date of the document in which they are made. The Company disclaims any obligation or undertaking to
provide any updates or revisions to any forward-looking statement to reflect any change in the Company s expectations or any
change in events, conditions or circumstances on which the forward-looking statement is based. It is advisable, however, to consult
any further disclosures the Company makes on related subjects in its Quarterly Reports on Form 10-Q and Current Reports on
Form 8-K filed with the Securities and Exchange Commission.

PART I
ITEM 1. BUSINESS

2 2

General

2

Unless the context indicates otherwise, the terms “we,” “our,” “ours,” “us,” “its” and the “Company” refer to SEACOR
Marine Holdings Inc. and its consolidated subsidiaries. “SEACOR Marine” refers to SEACOR Marine Holdings Inc., incorporated
in 2014 in Delaware, without its subsidiaries. “Common Stock” refers to the common stock, par value $.01 per share, of SEACOR
Marine. The Company’s fiscal year ends on December 31 of each year.

SEACOR Marine’s principal executive office is located at 7910 Main Street, 2nd Floor, Houma, Louisiana 70360, and
its telephone number is (985) 876-5400. SEACOR Marine’s website address is www.seacormarine.com. Any reference to SEACOR
Marine’s website is not intended to incorporate the information on the website into this Annual Report on Form 10-K.

The Company’s corporate governance documents, including the Board of Directors’ Audit Committee, Compensation
Committee and Nominating and Corporate Governance Committee charters are available, free of charge, on SEACOR Marine’s
website or in print for stockholders.

All of the Company’s periodic reports filed with the Securities and Exchange Commission (“SEC”) pursuant to Section
13(a), 14 or 15(d) of the Securities Exchange Act of 1934, as amended, are available, free of charge, on SEACOR Marine’s website,
including its Annual Reports on Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K, Proxy Statements
and any amendments to those reports. These reports and amendments are available on SEACOR Marine’s website as soon as
reasonably practicable after the Company electronically files the reports or amendments with the SEC. They are also available
at the SEC’s Public Reference Room at 100 F Street, N.E., Washington, D.C. 20549. Information as to the operation of the SEC’s
Public Reference Room can be obtained by calling the SEC at 1-800-SEC-0330. The SEC maintains a website (www.sec.gov)
that contains these reports, proxy and information statements and other information.

Recent Developments

The Spin-off. SEACOR Marine was previously a subsidiary of SEACOR Holdings Inc. (along with its consolidated
subsidiaries, other than SEACOR Marine, collectively referred to as “SEACOR Holdings™). On June 1,2017, SEACOR Holdings
completed a spin-off of SEACOR Marine by way of a pro rata dividend of SEACOR Marine’s Common Stock, all of which was
then held by SEACOR Holdings, to SEACOR Holdings’ shareholders of record as of May 22, 2017 (the “Spin-oft”). SEACOR
Marine entered into certain agreements with SEACOR Holdings to govern SEACOR Marine’s relationship with SEACOR Holdings
following the Spin-off, including a Distribution Agreement, two Transition Services Agreements, an Employee Matters Agreement
and a Tax Matters Agreement. Immediately following the Spin-off, SEACOR Marine began to operate as an independent, publicly
traded company.
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SEACOSCO. On January 17, 2018, the Company announced the formation of SEACOSCO Offshore LLC
(“SEACOSCO”), a Marshall Islands entity jointly owned by the Company and affiliates of COSCO SHIPPING GROUP (“COSCO
SHIPPING”), the world’s largest ship owner. SEACOSCO entered into contracts for the purchase of eight Rolls-Royce designed,
new construction platform supply vessels (“PSVs”) from COSCO SHIPPING HEAVY INDUSTRY (GUANGDONG) CO., LTD
(the “Shipyard”, an affiliate of COSCO SHIPPING) for approximately $161.1 million, of which 70% will be financed by the
Shipyard, and secured by the PSVs on a non-recourse basis to the Company. SEACOSCO will take title to seven of the PSVs in
2018 and one in 2019. Thereafter, the Shipyard, at its cost, will store the PSVs at its facility for periods ranging from six to 18
months. The Company’s total committed investment for construction and working capital requirements is approximately $27.5
million for an unconsolidated 50% interest in SEACOSCO, with approximately $20.0 million payable in the first quarter of 2018
and the remaining balance due over the next 14 months as the vessels and the equipment are delivered. The Company will be
responsible for full commercial, operational, and technical management of the vessels on a worldwide basis.

MOI Joint Venture. On February 9, 2018, the Company announced that the formation and capitalization of a joint venture
between a wholly owned subsidiary of the Company and Montco Offshore, LLC (“MOI”) was consummated on February 8, 2018.
In connection therewith and MOI’s plan of reorganization, which was confirmed on January 18, 2018, MOI emerged from its
Chapter 11 bankruptcy case. In accordance with the terms of a Joint Venture Contribution and Formation Agreement, the Company
and MOI contributed certain liftboat vessels and other related assets to Falcon Global Holdings LLC (“FGH”) and its designated
subsidiaries, and FGH and its designated subsidiaries assumed certain operating liabilities and indebtedness associated with the
liftboat vessels and related assets. The transaction consolidates the fifteen liftboat vessels operated by the Company and six liftboat
vessels previously operated by MOI. On February 8, 2018, Falcon Global USA LLC (“FGUSA”), a wholly owned subsidiary of
FGH, paid $15.0 million of MOI’s debtor-in-possession obligations and entered into a $131.1 million credit agreement comprised
of a $116.1 million term loan and a $15.0 million revolving loan facility (the “FGUSA Credit Facility”). The full amount of the
term loan and other amounts paid by affiliates of MOI satisfied in full the amounts outstanding under MOI’s pre-petition credit
facilities. The FGUSA Credit Facility, apart from a guarantee of certain interest payments and participation fees for two years
after the closing of the transactions, is non-recourse to SEACOR Marine and its subsidiaries other than FGUSA. The Company
will consolidate FGH as the Company holds approximately 72% of the equity interest in FGH and is entitled to appoint a majority
of the board of managers of FGH. Immediately following the capitalization of FGH, the Company borrowed $5.0 million under
the revolving loan facility for working capital purposes.

Business

The Company provides global marine and support transportation services to offshore oil and natural gas exploration,
development and production facilities worldwide. The Company and its joint ventures operate a diverse fleet of offshore support
and specialty vessels that (i) deliver cargo and personnel to offshore installations, (ii) handle anchors and mooring equipment
required to tether rigs to the seabed, (iii) tow rigs and assist in placing them on location and moving them between regions, (iv)
provide construction, well work-over and decommissioning support and (v) carry and launch equipment used underwater in drilling
and well installation, maintenance, inspection and repair. Additionally, the Company’s vessels provide accommodations for
technicians and specialists, safety support and emergency response services.

Foradiscussion of risk and economic factors that may impact the Company’s financial position and its results of operations,
see “Item 1 A. Risk Factors” and “Item 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations.”
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Equipment and Services

The following tables identify the types of vessels that comprise the Company’s fleet as of December 31 for the indicated
years. “Owned” are majority owned and controlled by the Company. “Joint Ventured” are owned or operated by entities in which
the Company does not have a controlling interest. “Leased-in” may either be vessels contracted from leasing companies to which
the Company may have sold such vessels or vessels chartered-in from other third party owners. “Managed” are owned by entities
not affiliated with the Company but operated by the Company for a fee. A description of vessel classes follows this table.

Owned Fleet
Joint Leased - Average U.S.- Foreign-
Owned"” Ventured in® Managed Total Age Flag Flag

2017
Anchor handling towing supply 11 1 4 7 23 17 8 3
Fast support 41 3 50 9 19 22
Supply 12 17 — 2 31 11 1 11
Standby safety 19 1 — — 20 34 — 19
Specialty 1 1 — 2 4 15 — 1
Liftboats 13 — 2 — 15 14 11 2
Wind farm utility 37 4 — — 41 8 — 37
134 29 7 14 184 14 39 95

2016
Anchor handling towing supply 11 1 4 9 25 16 8 3
Fast support 33 11 1 3 48 10 18 15
Supply 8 17 1 2 28 14 1 7
Standby safety 20 1 — — 21 34 — 20
Specialty 3 1 — 2 6 13 — 3
Liftboats 13 — 2 — 15 14 13 —
Wind farm utility 37 3 — — 40 7 — 37
125 34 8 16 183 14 40 85

2015
Anchor handling towing supply 13 1 4 — 18 15 9 4
Fast support 23 11 3 38 10 8 15
Supply 13 15 2 4 34 14 2 11
Standby safety 24 1 = — 25 35 — 24
Specialty 3 1 — 1 5 20 — 3
Liftboats 13 — 2 — 15 13 13 —
Wind farm utility 35 3 — — 38 7 — 35
124 32 9 8 173 15 32 92

1 Excludes three owned and one leased-in offshore support vessels retired and removed from service as of December 31, 2017.

As of December 31, 2017, 55 of the Company’s owned and leased-in vessels were outfitted with dynamic positioning
(“DP”) systems. DP systems enable vessels to maintain a fixed position in close proximity to a rig or platform. The most
technologically advanced DP systems have enhanced redundancy in the vessel’s power, electrical, computer and reference systems
enabling vessels to maintain accurate position-keeping even in the event of failure of one of those systems (“DP-2"") and, in some
cases, in the event of fire and flood (“DP-3”).

Anchor handling towing supply (“AHTS”) vessels are used primarily to support offshore drilling activities by towing,
positioning and mooring drilling rigs and other marine equipment. AHTS vessels are also used to carry and launch equipment
such as remote operated vehicles (“ROVs”) used underwater in drilling and well installation, maintenance, and repair and transport
supplies and equipment from shore bases to offshore drilling rigs, platforms and other installations. The defining characteristics
of AHTS vessels are: (i) horsepower (“bhp”); (ii) bollard pull, which is the pulling capacity of the AHTS vessel and is important
for towing and positioning rigs; (iii) size of winch in terms of “line pull;” and (iv) wire storage capacity. The Company’s fleet of
AHTS vessels has varying capabilities and supports offshore mooring activities in water depths ranging from 300 to 8,000 feet.
Most modern AHTS vessels are equipped with DP systems and can also carry drilling fluids and cement below-deck. As of
December 31,2017, 12 of the 15 owned and leased-in AHTS vessels were equipped with DP-2 and two were equipped with DP-1.
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Fast support vessels (“FSVs”) are lightweight, aluminum hull vessels used primarily to move cargo and personnel to
and from offshore drilling rigs, platforms and other installations at greater speeds than traditional steel hull support vessels. FSVs
can be catamaran or mono-hull vessels ranging from 130 to 210 feet in length and capable of speeds between 20 to 40 knots with
capacities to carry special cargo, support both drilling operations and production services and transport passengers. FSVs built
within the last ten years are sometimes equipped with DP-2 systems, firefighting equipment and ride control systems for greater
comfort and performance. As of December 31,2017, 22 of the 42 owned and leased-in FSVs were equipped with DP-2, six were
equipped with DP-1, and two were equipped with DP-3. The Company’s FSV fleet includes vessels that have a passenger capacity
of 36 to 150 and, on certain newer FSVs, include reclining seating, ambient lighting and other features to enhance marketability
for passenger transport.

Supply vessels generally range from 190 to more than 300 feet in length and are primarily used to deliver cargo such as
drilling fluids, liquid mud, methanol, diesel fuel and water to rigs and platforms where drilling and work-over activity is underway.
These vessels are capable of being modified for a wide variety of other uses and missions, including, but not limited to, construction
support typically when fitted with a crane, standby, security, firefighting, accommodation, and limited towing and anchor handling
when fitted with a winch. Relevant differentiating features of supply vessels are total carrying capacity (expressed as deadweight:
“dwt”), available area of clear deck space, below-deck capacity for storage of mud and cement used in the drilling process, tank
storage for water and fuel oil, fuel efficiency and accommodation capacity. Additional factors in the commercial marketability
of supply vessels are operating draft because certain markets are limited in the size of vessel that can work safely and local flag
preference and cabotage requirements and regulations. To improve station keeping ability, many modern supply vessels have DP
systems capabilities. As of December 31, 2017, nine of the 12 owned and leased-in supply vessels were equipped with DP-2.

Standby safety vessels typically remain on location proximate to offshore rigs and production facilities to respond to
emergencies. These vessels carry special equipment to rescue personnel and are equipped to provide first aid and shelter. These
vessels sometimes perform a dual role, also functioning as supply vessels.

Specialty vessels include anchor handling tugs, accommodation, line handling and other vessels. These vessels generally
have specialized features adapting them to specific applications including offshore maintenance and construction services, freight
hauling services and accommodation services.

Liftboats provide a self-propelled, stable platform to perform production platform construction, inspection, maintenance
and removal; well intervention and work-over; well plug and abandonment; pipeline installation and maintenance; and diving
operations. The length of jacking legs (160 feet to 265 feet for the Company’s liftboats) determines the water depth in which these
vessels can work. Other differentiating features are crane lifting capacity and reach, clear deck area, electrical generating power
and accommodation capacity. Liftboats were originally built and designed for the U.S. Gulf of Mexico. The standard design has
been adapted to international markets, principally West Africa and Middle East, including larger accommodations, longer leg
lengths and a preference for four legs compared with three. Additionally, the latest liftboats built internationally feature DP-2.

Wind farm utility vessels are used primarily to move personnel and supplies to offshore wind farms. There are two main
types of the Company’s vessels; Windcats and Windspeeds. The Windcat series feature a catamaran hull with flush foredeck,
providing a stable platform from which personnel can safely transfer to turbine towers, and are capable of speeds between 25 and
31 knots. The Windspeed series are rapid response vessels with a maximum speed of 38 knots, which are used for light work
during the construction and operational periods of offshore wind farms. All of the Company’s wind farm utility vessels have been
built since 2005.

In addition to its existing fleet, the six liftboat vessels acquired in connection with the MOI Joint Venture and the eight
new supply vessels to be constructed as part of the SEACOSCO transaction, the Company has new construction projects in progress
for 11 offshore support vessels, including:

* two U.S.-flag, DP-2 fast support vessels scheduled for delivery between the first quarter of 2019 and the first
quarter of 2020;

+ two U.S.-flag, DP-2 fast support vessels with uncertain delivery dates as the Company, at its option, may defer
their construction for an indefinite period of time;

» three U.S.-flag, DP-2 supply vessels scheduled for delivery between the third quarter of 2018 and third quarter
0of 2019; and

+  four foreign-flag wind farm utility vessels scheduled for delivery between the first quarter of 2018 and the first
quarter of 2019.

This new equipment will meet the U.S. Environmental Protection Agency (“EPA”) Tier III environmental regulations.
Vessels whose keel was laid after January 1, 2016 will have to meet EPA Tier IV environmental regulations, which the Company
believes will add expense to the new construction of offshore support vessels, and may possibly be beyond current design
capabilities.
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Markets

The Company operates its fleet in five principal geographic regions: the United States, primarily in the Gulf of Mexico;
Africa, primarily in West Africa; the Middle East and Asia; Brazil, Mexico, Central and South America; and Europe, primarily in
the North Sea. The Company’s vessels are highly mobile and regularly and routinely move between countries within a geographic
region. In addition, the Company’s vessels are redeployed among its geographic regions, subject to flag restrictions, as changes
in market conditions dictate.

The table below sets forth vessel types by geographic market as of December 31 for the indicated years. The Company
sometimes participates in joint venture arrangements in certain geographical locations in order to enhance marketing capabilities
and facilitate operations in certain foreign markets allowing for the expansion of its fleet and operations while diversifying risks
and reducing capital outlays associated with such expansion.

2017 2016 2015
United States, primarily U.S. Gulf of Mexico:
Anchor handling towing supply 10 10 9
Fast support 20 19 8
Supply 4 4 9
Specialty 1 1 —
Liftboats 12 15 15
47 49 41
Africa, primarily West Africa:
Anchor handling towing supply 3 5 5
Fast support 9 10 11
Supply 6 4 5
Specialty — 1 1
Wind farm utility = == =
18 20 22
Middle East and Asia:
Anchor handling towing supply 10 10 2
Fast support 16 14 14
Supply 8 7 8
Specialty 3 4 4
Liftboats 2 — —
Wind farm utility 2 2 1
41 37 29
Brazil, Mexico, Central and South America:
Anchor handling towing supply — — 2
Fast support
Supply 13 13 12
Liftboats 1 — —
19 18 19
Europe, primarily North Sea:
Standby safety 20 21 25
Wind farm utility 39 38 37
59 59 62
Total Foreign Fleet 137 134 132
Total Fleet 184 183 173

United States, primarily U.S. Gulf of Mexico. As of December 31, 2017, 47 vessels were located in the U.S. Gulf of
Mexico, including 37 owned, five leased-in, three joint ventured and two managed. The Company’s vessels in this market support
deepwater anchor handling, fast cargo transport, general cargo transport, well intervention, work-over, decommissioning and
diving operations.

Africa, primarily West Africa. As of December 31,2017, 18 vessels were located in West Africa, including 14 owned,
two leased-in, one joint ventured and one managed. The Company’s vessels in this area generally support projects for major oil
companies, primarily in Angola. Other vessels in this region operate in the Republic of the Congo and Mauritania.

Middle East and Asia. As of December 31, 2017, 41 vessels were located in the Middle East and Asia, including 25
owned, five joint ventured and 11 managed. The Company’s vessels in this area generally support exploration, personnel transport
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and seasonal construction activities in Azerbaijan, Egypt, Israel, Indonesia, India and countries along the Arabian Gulf and Arabian
Sea, such as Saudi Arabia, the United Arab Emirates and Qatar.

Brazil, Mexico, Central and South America. As of December 31, 2017, 17 vessels were located in Mexico, including
two owned and 15 joint ventured through the Company’s 49% noncontrolling interest in Mantenimiento Express Maritimo, S.A.P.I.
de C.V. (“MexMar”). These vessels, consisting of a fleet of FSVs, supply and liftboat vessels, provide support for exploration
and production activities in Mexico. In addition, two owned vessels were located in Brazil. From time to time, the Company’s
vessels have worked in Trinidad and Tobago, Guyana, Colombia and Venezuela.

Europe, primarily North Sea. As of December 31, 2017, 20 vessels were located in Europe providing standby safety
and supply services, including 19 owned and one joint ventured. Demand for standby services developed in 1991 after the United
Kingdom passed legislation requiring offshore operators to maintain higher specification standby safety vessels. The legislation
requires a vessel to “stand by” to provide a means of evacuation and rescue for platform and rig personnel in the event of an
emergency atan offshore installation. Inaddition, 39 vessels were located in this region supporting the construction and maintenance
of offshore wind turbines, including 35 owned and four joint ventured. In the past, the Company has operated supply and AHTS
vessels in this region.

Seasonality

The demand for the Company’s fleet can fluctuate with weather conditions because maintenance, construction and
decommissioning activities are planned during times of the year with more favorable weather conditions. Seasonality is most
pronounced for the liftboat fleet in the U.S. Gulf of Mexico, offshore support vessels in the Middle East and wind farm utility
vessels in the North Sea, with peak demand normally occurring during the summer months. As a consequence of this seasonality,
the Company typically schedules drydockings or other repair and maintenance activity during the winter months.

Customers and Contractual Arrangements

The Company’s principal customers are major integrated national and international oil companies and independent oil
and natural gas exploration and production companies. Consolidation of oil and natural gas companies through mergers and
acquisitions over the past several years has reduced the Company’s customer base. This has negatively affected exploration, field
development and production activity as consolidated companies generally focus, at least initially, on increasing efficiency and
reducing costs and delay or abandon exploration activity with less promise. During the year ended December 31, 2017, one
customer, Perenco UK Limited, was responsible for 10% or more of the Company’s operating revenues. The Company’s ten
largest customers accounted for approximately 59% of its operating revenues in 2017. The loss of one or more of these customers
could have a material adverse effect on the Company’s business, financial position, results of operations and cash flows.

The Company earns revenues primarily from the time charter and bareboat charter of vessels to customers based upon
daily rates of hire. Therefore, vessel revenues are recognized on a daily basis throughout the contract period. Under a time charter,
the Company provides a vessel to a customer and is responsible for all operating expenses, typically excluding fuel. Under a
bareboat charter, the Company provides a vessel to a customer and the customer assumes responsibility for all operating expenses
and all risk of operation. In the U.S. Gulf of Mexico, time charter durations and rates are typically established in the context of
master service agreements that govern the terms and conditions of the charter. From time to time, the Company may also participate
in pooling arrangements whereby the time charter revenues of certain of the Company’s vessels are shared with the time charter
revenues of certain vessels of similar type owned by non-affiliated vessel owners based upon an agreed formula.

Contract or charter durations may range from several days to several years. Longer duration charters are more common
where equipment is not as readily available or specific equipment is required. In the North Sea, multi-year charters have been
more common and constitute a significant portion of that market. Time charters in Asia have historically been less common and
generally contracts or charters have terms of less than two years. In the Company’s other operating areas, charters vary in length
from short-term to multi-year periods, many with cancellation clauses and no early termination penalty. As a result of options
and frequent renewals, the stated duration of charters may have little correlation with the length of time the vessel is actually
contracted to provide services to a particular customer.

Competitive Conditions

The market for offshore marine services is highly competitive. The most important competitive factors are pricing and
the availability and specifications of equipment to fit customer requirements. Other important factors include service, reputation,
flag preference, local marine operating conditions, the ability to provide and maintain logistical support given the complexity of
a project and the cost of moving equipment from one geographic region to another.

The Company has numerous competitors in each of the geographic regions in which it operates, ranging from international
companies that operate in many regions to smaller local companies that typically concentrate their activities in one specific region.

©



Employees

As of December 31,2017, the Company employed 1,818 individuals directly and indirectly (through crewing or manning
agreements), including 671 seafarers in the North Sea some of whom are members of a union under the terms of an ongoing
agreement.

Management considers relations with its employees to be satisfactory.
ITEM 1A. RISK FACTORS

Risks, Uncertainties and Other Factors That May Affect Future Results

The Company’s business, financial position, results of operations, cash flows and growth prospects may be materially
adversely affected by numerous risks. Carefully consider the risks described below, which represent some of the more material
risk factors that affect the Company, as well as the other information that has been provided in this Annual Report on Form 10-
K. The risks described below include all known material risks faced by the Company. Additional risks not presently known may
also impair the Company’s business operations.

Risk Factors Related to the Company’s Business and Industry
The Company is exposed to fluctuating prices of oil and decreased demand for oil.

The market for the Company’s offshore support services is impacted by the comparative price for exploring, developing,
and producing oil and natural gas and by the corresponding supply and demand for oil and natural gas, both globally and regionally.
Among other factors, the increased supply of oil and natural gas from the development of new oil and natural gas supply sources
and technologies to improve recovery from current sources, particularly shale, have reduced the price of oil and natural gas as
well as demand and prices charged for offshore support services globally. The advent of electric cars, development of alternative
sources of energy to hydrocarbons, such as solar and wind power, could also diminish the demand for oil and natural gas. Such
diminution of demand could place continued or additional pressure on the price of oil and therefore demand for the Company’s
services, as developing offshore oil fields, particularly in deep waters, is one of the most expensive sources of hydrocarbons. Other
factors that influence the supply and demand and the relative price of oil include operational issues, natural disasters, weather,
political instability, conflicts, civil unrest, the worldwide political and military environment, acts of terrorism, foreign exchange
rates, economic conditions and actions by major oil-producing countries. The price of oil and the relative cost to extract, proximity
to market and political imperatives of countries with offshore deposits affect the willingness to commit investment for contract
drilling rigs and offshore support vessels used for offshore exploration, field development and production activities, which in turn
affects the Company’s results of operations. Prolonged periods of low oil and natural gas prices or rising costs result in lower
demand for the Company’s services and can give rise to impairments of the Company’s assets.

Beginning in the second half of 2014 and through the beginning of 2016, the price of oil dropped significantly, from a
high of $107 per barrel during 2014 to a thirteen-year low of less than $27 per barrel in February 2016 (on the New York Mercantile
Exchange). Prices remained low through 2016, and while prices have recovered recently, they still remain lower than prices from
earlier in the decade. As of December 31, 2017, the price per barrel was approximately $60. When the Company’s customers
experience low commodity prices or come to believe that they will be low in the future, they generally reduce their capital spending
for offshore drilling, exploration and field development. The significant decrease in oil and natural gas prices that began in the
second halfof2014 caused a reduction in many of the Company’s customers’ exploratory, drilling, completion and other production
activities and, as a result, related spending on the Company’s services. As such, the Company’s overall fleet utilization for the
years ended December 31, 2017, 2016 and 2015, was 54%, 54% and 69%, respectively. The prolonged reduction in the overall
level of exploration and development activities, whether resulting from changes in oil and natural gas prices or otherwise, has
materially and adversely affected the Company by negatively impacting its fleet utilization, which in turn has negatively affected
its revenues, cash flows and profitability, the fair market value of the Company’s vessels and its ability to obtain additional debt
or equity capital to finance its business. During the two years ended December 31,2017 and 2016, the Company took an aggregate
of $27.5 million and $119.7 million, respectively, of impairment charges primarily as a result of the low utilization rate of its fleet,
coupled with the low rates per day worked over such two years. It could also affect the collectability of the Company’s receivables
and its ability to retain skilled personnel. Periods of low activity intensify price competition in the industry and can lead to the
Company’s vessels being idle for long periods of time.

If difficult market conditions persist and an anticipated recovery is delayed beyond the Company’s expectation, further
deterioration in the fair value of vessels already impaired or revisions to its forecasts may result in the Company recording additional
impairment charges related to its fleet in future periods.
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Demand for many of the Company'’s services is impacted by the level of activity in the offshore oil and natural gas exploration,
development and production industry.

The level of offshore oil and natural gas exploration, development and production activity has historically been volatile.
This volatility is likely to continue. The level of activity is subject to large fluctuations in response to relatively minor changes
in a variety of factors that are beyond the Company’s control, including:

« the worldwide economic environment, trends in international trade or other economic trends, including recessions
and the level of activity in energy-consuming markets;

» prevailing oil and natural gas prices and expectations about future prices and price volatility;
»  assessments of offshore drilling prospects compared with land-based opportunities;

» thecost of exploring for, producing and delivering oil and natural gas offshore and the relative cost of, and success
in, doing so on land;

*  consolidation of oil and natural gas and oil service companies operating offshore;
*  worldwide supply and demand for energy, petroleum products and chemical products;
« availability and rate of discovery of new oil and natural gas reserves in offshore areas;

« federal, state, local and international political and economic conditions, and policies including cabotage and local
content laws;

« technological advancements affecting exploration, development, energy production and consumption;

« the ability or willingness of the Organization of Petroleum Exporting Countries (“OPEC”) to set and maintain
production levels and pricing;

¢ the level of oil and natural gas production by non-OPEC countries;
« international sanctions on oil producing countries and the lifting of certain sanctions against Iran;

*  civil unrest and the worldwide political and military environment, including uncertainty or instability resulting
from an escalation or additional outbreak of armed hostilities involving the Middle East, Russia, other oil-
producing regions or other geographic areas or further acts of terrorism in the United States or elsewhere;

«  weather conditions;

*  environmental regulation;

*  regulation of drilling activities and the availability of drilling permits and concessions;

« the ability of oil and natural gas companies to generate or otherwise obtain funds for capital projects; and
* the development and exploitation of alternative fuel or energy sources.

The prolonged material downturn in oil and natural gas prices has caused a substantial decline in expenditures for
exploration, development and production activity, which has resulted in a decline in demand and lower rates for the Company’s
offshore energy support services and, in turn, lower utilization levels over the last two years. The continuation or worsening of
such decrease in activity is likely to further reduce the Company’s day rates and its utilization, which may in turn have a material
adverse effect on the Company’s business, financial position, results of operations, cash flows and growth prospects. In addition,
an increase in commodity demand and prices will not necessarily result in an immediate increase in offshore or petroleum drilling
activity since project development lead and planning times, reserve replacement needs, expectations of future commodity demand,
prices and supply of available competing vessels all combine to affect demand for the Company’s vessels.

Moreover, for the years ended December 31, 2017, 2016 and 2015, approximately 13%, 15% and 32%, respectively, of
the Company’s operating revenues were earned in the U.S. Gulf of Mexico. Historically, the Company has been and continues
to be dependent on levels of activity in that region, which may differ from levels of activity in other regions of the world due to
more localized factors. Although the Company has some ability to shift the location of its assets, it is unlikely that the Company
would be able to shift a sufficient number of assets from the U.S. Gulf of Mexico to counter a significant localized downturn in
activity.

Unconventional crude oil and natural gas sources and improved economics of producing natural gas and oil from such sources
has and will likely continue to exert downward pricing pressures on the price of crude oil and natural gas.

The rise in production of crude oil and natural gas from shale in North America and the commissioning of a number of
new large Liquefied Natural Gas export facilities around the world are, at least to date, the primary contributors to an over-supplied
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natural gas market and a similar environment for the crude oil market. While production of crude oil and natural gas from
unconventional sources is still a relatively small portion of the worldwide crude oil and natural gas production, improved drilling
efficiencies are lowering the costs of extraction from these sources. The rise in production of natural gas and oil from these sources
not only affects the price of oil but can also result in a reduction of capital invested in offshore oil and natural gas exploration.
Because the Company provides vessels servicing offshore oil and natural gas exploration, a significant reduction in investments
in offshore exploration and development in favor of investments in these unconventional resources could have a material adverse
effect on the Company’s business, financial position, results of operations, cash flows and growth prospects.

Difficult economic conditions and volatility in the capital markets could materially adversely affect the Company.

The success of the Company’s business is both directly and indirectly dependent upon conditions in the global financial
markets and economic conditions throughout the world that are outside the Company’s control and difficult to predict. Factors
such as commodity prices, interest rates, availability of credit, inflation rates, changes in laws (including laws relating to taxation),
trade barriers, currency exchange rates and controls, and national and international political circumstances (including wars, terrorist
acts or security operations) can have a material negative impact on the Company’s business and investments, which could reduce
its revenues and profitability. Uncertainty about global economic conditions may lead or require businesses to postpone capital
spending in response to tighter credit and reductions in income or asset values and to cancel or renegotiate existing contracts
because their access to capital is impeded. This would in turn affect the Company’s profitability or results of operations. These
factors may also adversely affect the Company’s liquidity and financial condition and the liquidity and financial conditions of its
customers. Volatility in the conditions of the global economic markets can also affect the Company’s ability to raise capital at
attractive prices. The Company’s ongoing exposure to credit risks on its accounts receivable balances are heightened during
periods when economic conditions worsen. The Company has procedures that are designed to monitor and limit exposure to credit
risk on its receivables; however, there can be no assurance that such procedures will effectively limit the Company’s credit risk
and avoid losses that could have a material adverse effect on its financial position, results of operations, cash flows and growth
prospects. Unstable economic conditions may also increase the volatility of the Company’s stock price.

The Company may record additional losses or impairment charges related to sold or idle vessels.

During 2017, 2016 and 2015, the Company recognized impairment charges of $27.5 million, $119.7 million and $7.1
million, respectively, related to tangible assets. Prolonged periods of low utilization or low day or charter rates, the sale of assets
below their then carrying value or the decline in market value of the Company’s assets may cause the Company to experience
further losses. If there are indications that the carrying value of any of the Company’s vessels may not be recoverable or if the
Company sells assets for less than their then carrying value, the Company may recognize additional impairment charges on its
fleet.

Failure to maintain an acceptable safety record may have an adverse impact on the Company’s ability to retain customers.

The Company’s customers consider safety and reliability a primary concern in selecting a service provider. The Company
must maintain a record of safety and reliability that is acceptable to its customers. Should this not be achieved, the ability to retain
current customers and attract new customers may be adversely affected, which in turn could have a material adverse effect on the
Company’s business, financial position, results of operations, cash flows and growth prospects.

There is a high level of competition in the offshore marine service industry.

The Company operates in a highly competitive industry, and the competitive nature of its industry and excess supply of
equipment is currently depressing charter and utilization rates. A prolonged period of depressed rates could adversely affect the
Company’s financial performance. The Company competes for business on the basis of price, reputation for excellent service,
quality, suitability and technical capabilities of its vessels, availability of vessels, safety and efficiency, cost of mobilizing vessels
from one market to a different market, and national flag preference. Further, competition has intensified as lower activity in the
offshore oil and natural gas market has led to lower utilization and additional capacity. In addition, the Company’s ability to
compete in international markets may be adversely affected by regulations requiring, among other things, local construction,
flagging, ownership or control of vessels, the awarding of contracts to local contractors, the employment of local citizens and/or
the purchase of supplies from local vendors. If the Company is unable to successfully compete, it may have a materially adverse
effect on its business, financial position, results of operations, cash flows and growth prospects.

An increase in the supply of vessels or equipment that serve offshore oil and natural gas operations could have an adverse
impact on the charter rates earned by the Company’s vessels and equipment.

The Company’s industry is highly competitive, with oversupply of vessel capacity and intense price competition.
Expansion of the supply of vessels and equipment that serve offshore oil and natural gas operations has increased competition in
the markets in which the Company operates and affected prices charged by operators. Further, the refurbishment of disused or
“mothballed” vessels, conversion of vessels from uses other than oil and natural gas exploration and production support and related
activities or construction of new vessels and equipment have all added vessel and equipment capacity to current worldwide levels.
The current oversupply of vessels and equipment capacity in the offshore marine market could lower charter rates and result in
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